MOHAMED JURAIJ

SIDDIQ K

INSIDE SALES EXECUTIVE

SUMMARY

M. A dedicated and reliable individual seeking an
opportunity of a Sales Executive. Highly passionate about
helping businesses strengthen Customer Relationship by
identifying prospects. Posses the skill to present a product
or a service to the clients in a professional way. Open to
working with B2B as well as B2C businesses

EDUCATION HISTORY

Masters Of Commerce, Management
Mahathma Gandhi University, Kottayam, Kerala
India

(July 2018 - March 2020)

Pursuing

Bachelor Of Commerce, Computer Application
University Of Calicut
(July 2015 - April 2018)

AWARDS, AFFILIATIONS, AND INTERESTS

Flirst Class

Prepare Yourself for a Career in Sales, Certification
LinkedIn Learning

LA September 2022
| completed an online program that covered how to
identify new sales prospects and build an different
sales strategy.
PROJECT

rﬂ A Study On Technical Analysis Of Kerala Based
Companies With Special Reference To Kitex
Garments Ltd And V-Guard Industries Ltd
September 2018 - September 2020

’H A Study On Brand Loyalty And Satisfaction Of
Customers Towards Milma Ghee With Special
Reference To Engandiyoor Panjayath
September 2017 - March 2018

)

PERSONAL DETAILS

(O]

j_ Unmarried

Emirates

@ Ta2573420

@ Visiting

ijln Male

@ linkedin.com/in/juraij-siddiq
© juraimsfagmail.com

@ +971506189951

TOOLS AND TECHNOLOGIES

M10, Mussaffah, Abu Dhabi, United Arab

MS Word

MS Excel

MS PowerPoint
Erp Tally Prime
Canva

Market place

CERTIFICATIONS

e Prepare Yourself for a Career in Sales
: LinkedIn Learning (September 2022)

Erp Tally Prime : G-Tec Computer
Education (January 2022)

e MsOffice : G-Tec Computer
Education (September 2021)
LANGUAGES
1.English . Advanced High
2. Arabic . Intermediate
3.Hindi : Advanced High
4.Malayalam Advanced High
5. Tamil . Advanced High

RELEVANT SKILLS

Account Management
Communication
Erp Tally

Ms Excell

Ms Word

Ms PowerPoint
Bookkeeping

Team Management
Problem solving
Time Management
Computer literacy




