
MUHAMED FASIL
RAHMAN

Contact Me

+971502027124  +971559349371
fasilmpdy@gmail.com
Alameda Street Abu
Dhabi,United Arab Emirates

20/01/1992

20/Jan/1992

Other Info

.Honesty

. Consistency and Attentiveness

. Adequate friendliness

. Problem Solving

. Versatility

. Ability to work autonomously

Languages
Arabic, English, Hindi,
Malayalam,Tamil

Interest
Music, Travelling, drive

Summary

Seeking for a job to pursue a highly rewarding career and healthy work
environment where I can utilize my skills and knowledge efficiently for
the organizational growth.

Education

JAWAHARLAL NEHRU COMPUTER ACADEMY
2014 - 2015
DCFM (Diploma In Computerised Financial Management)
Under Government of Kerala
Reg.No Office:67/2013
Calicut. Wayanad

MARKAZ INDUSTRIAL TRAINING CENTER (ITC)
2010 - 2011
MECHANIC (DIESEL)
Affiliated by NCVT, Govt.of India
Karantur, Kozhikode 673 571
Si.No.1387
Inspects and repairs vehicles with diesel engines
'Handles routine repairs, including oil and tire changes
Interprets diagnostic test results accurately

GOVERNMENT OF KERALA
2010 - 2012
 HIGHER SECONDARY EXAMINATION
HUMANITIES

GOVERNMENT OF KERALA
2008 - 2009
S.S.L.C
Secondary School leaving certificate examination.

DM WIMS (Medical College & Hospital)
 - 2018
BASIC LIFE SUPPORT TRAINING
Basic life support training conducted.



References
_Communication and
international skills.
_Problem solving and
multitasking skills.
_Self driven to explore new
ideas.
_Assisting users in person and
remotely with hardware related
concerns.
_Excellent communication skills
in Arbic, English, Hindi

Others
Data of Birth : 20-01-1992
Marital status: Married
Nationality.     : Indian
Visa Status.   : Job Visa
Passport No. : V2204851
Driving Licence : UAE, Oman,
India ,

Experience

LULU GROUP INTERNATIONAL H.O ( OFFICE IN ABU DHABI )
2019 - 2022
VAN SALES EXECUTIVE
Driving a van and selling products to customers.
Delivering purchase orders and informing existing customers of new
products.
Increasing sales by promoting products and analyzing competitor
behavior.
Signing sales contracts, taking purchase orders, and collecting payments.
Accounting for the safe and timeous delivery of purchased products.
Maintaining sales and delivery records, as well as meeting sales targets.
Liaising with other departments to ensure optimal customer services.
Preventing damage to the delivery van and the company products being
transported.
Ensuring the cleanliness of the interior and the exterior of the van.
Performing basic van maintenance tasks, such as checking tire pressure,
and gas and oil levels.

GENEVA UNITED TRADING CO. LLC Sulthan Of Oman
2012 - 2018
VAN SALES EXECUTIVE DRIVER
• Experience in structured route planning
• Ability to create win win situations through negotiation & selling skills
• Customer Centric Approach: Follow up on after sales service & timely
credit collection
• Monitor Sales and forecast business with accuracy
• Determined with a drive to achieve targets
• Energetic, people person and motivated to be in a fast paced,
challenging and thrilling environment

KERALA KADHI GROUP
2010 - 2012
SALES DRIVER


